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Honiwyk 1.1. CRM-cucmema six ocnosa ghopmysanns cnosxcusuoi rosinonocmi. Q2usi0o8a cmammsi.

CrarTsl NPHCBIYEHA TEMi 3aCTOCYBAHHS CHCTEMH YIPABIIHHS B3a€EMOBIJHOCHHAMH 3 KII€HTaMH, SK OJHi€i i3 OCHOBHHX
CNIEMEHTIB IMIABUIICHHS JIOSJIbHOCTI CIIOXKMBA4iB. Y CTATTi JETajJbHO PO3MILIOAIOTHCS AITOPUTMH Ta KIIOYOBI MOMEHTH
BupoBajukeHHss CRM-cucremn, il mepeBard Ta HeZoONiKM. BH3HaueHO MOXIMBOCTI aBTOMartH3alii Oi3Hec-mpoleciB 3a
JIOTIIOMOTOI0 IaHOI cHcTeMHU. PO3IIIsHyTO IPUYMHY, SKi BUMAraroTh BIPOBaKEHHS Ta BUKopuctaHHs CRM.

Kmiouogi  cnosa: CRM-cuctema, CIOXKHBYA JIOSUIBHICTh, B3a€MOBIAHOCHHH 3 KJIIEHTAMH, KOHKYPEHTOCIPOMOXHICTB,
KJIIEHTOOPIEHTOBAHICTh

Polishchuk I.I. CRM-system as the basis of formation of consumer loyalty. Review article.

The article is devoted to the topic of application of customer relationship management system as one of the main elements of
increasing consumer loyalty. The article discusses in detail the algorithms and key points of implementation of CRM-system, its
advantages and disadvantages. Possibilities of automation of business processes by means of this system are defined. The reasons
that require the introduction and use of CRM are considered.

Keywords: CRM-system, consumer loyalty, customer relations, competitiveness, customer orientation

K BiJJOMO, KJII€HTH € HaWIHHIIINM pecypcoM Oyab-sKkoi KommaHii. Y cy4acHHX €KOHOMIYHHX YMOBax

JIy)KEe BaXIJIMBO MAaKCHMAaJbHO CKOPOTUTH BIATIK CIHOXKUBAYiB 1 TaKUM YHHOM ITiIBHIIMTH

mpuOyTKOBiCTh. OmHakK, 0e3 (GOpMyBaHHA y KII€HTIB MOYYTTS TOBIPH Ta JIOSIBHOCTI — JOCSATHCHHS

TAKOr0 3aBJaHHS HEMOXXJIHMBO. JJOMOTTHCS [ILOT'O MOYKHA JIMIIIE 3aBISKH €()EKTUBHOMY YIIPABIIHHIO Ta
MOOY/I0BI JIOSTIBHUX B3a€MOBITHOCHH 13 MOTCHIIIITHUMH CIIO’KHBa4YaMH, OCHOBOIO SIKOT'0, HacaMIIepe, 3aKIaJIcHO
IHIMB1AyaabHUN MiIX11 0 KOXKHOI'O 3 HUX.

Ha croroanimHii aeHb, 111 MAKCUMAaJIbHO €)EKTUBHOTO YIIPABIIHHS MiSUTBHICTIO ITiIIPUEMCTB, ITiIBUICHHS
KOHKYPEHTOCIIPOMOXKHOCTI, JOCSITHEHHsI 1I[JIell Ta MaKCUMajbHUX pe3YJIbTaTiB, HEOOXiTHO MOCTIHHO
TiIBUIIYBAaTH KOE]Ili€HT KOPUCHOI Jii BEIEHHs YNPaBIIHCHKOI AisUIBHOCTI, BIJICTEXYBaTH Ta aHaNi3yBaTH BCi
eTany BeJeHHs 0i3Hecy. Y JaHWii yac BUMararoThCs 3BENIEHI MiIX0au 10 (OPMYBaHHS MAPKETUHTY Ta CHCTEMH
MpoJaKy BHPOOHMYMX IINPHUEMCTB 13 30anaHcoBaHMM HabOpoM e(eKTUBHHMX iHCTpyMeHTiB. Came ToMy
3aCTOCYBAaHHS CIICIIaTi30BAaHOTO IPOTPAMHOTO 3a0E3ICUCHHS, aBTOMATH3AIlisl KOMEPI[IHHUX MPOIECIB
JIO3BOJIUTH KOMIIaHisSIM OIIEPATUBHO MPUIMATH PIILICHHS ISl IOTOYHHX 3a/1a4.

AHaJi3 OCTaHHIX J0CaizKeHb i myOmikanii

Buznauennss CRM 0XOIUTIOE ITMPOKUIA CIIEKTpP TeM, SIKi 30CcepelKeH] Ha JisUIbHOCTI, OpIEHTOBaHOI Ha Oi3Hec-
po3BuToK. KoMmmoHeHTH iH(OpMaIiiHO-KOMYHIKAIIIHHIX TEXHOJIOTIH, 1m0 iHTerpyloThcst B crparerito CRM,
0COOJIMBOCTI onTuMi3alii Oi3Hec-mponeciB Juisi MOOYAOBH Ta MIATPUMKH BHTIIHUX 1 CTIHKMX BIHOCHH i3
KJIIEHTaM{ BUCBITJIEHI B IpaIpix 0arathboxX SIK BITYM3HSIHUX, Tak 1 3apyOiKHHX BYEHHX, a came JIBiBemi A. Ta
Meppinic b.[1], Liomos P.[2], Bpene M., Bemamypi B.K., Jayr T.[3], Slko6 IO., bantmct Y. [x.,
Hamsip X.M. [4], IOcodp P.H, Xammm X., [xaxapyamin H.C.[5], Tanymak-€dimenxko JL.M. [6],
[ermora I'.3. [7] Ta immi. Baprto 3a3naumtn, mo CRM-cucTema ga€ MOMIIMBICTH IiIIPUEMCTBAM I1HAKIIIC
TIOTJISIHYTH Ha CBOIX KIIIEHTIB, MIMOOKO BHBYHMTHU IX IHTEPECH Ta MOTPEOH, IO JO3BOJISIE HAAATH TaKy BUTIIHY
NPOIIO3HIIII0, BiJ sKoi ckimaaHo Oyne BigmoButHcs. CaMe TOMY BHHHMKAae MoTpeda B aBTOMAaTm3arii
B3a€MOBIJIHOCHH 3 KIIi€HTaMW, sika Oyae i Hajami CTpiMKO po3BHBaTHCS. L{UM 1 MOSICHIOETHCS aKTyaJbHICTh
00paHol TeMH, aJke BUSIBJICHHS Ta 33J0BOJICHHS iHAWBIAYaJbHHUX MOTPEO CIOXKMBAUIB y Cy4acCHHX YMOBaX CTa€
MIEPIIOYEPTOBOIO 331aYCI0 IS Oy/b-IKOI CKOHOMIYHOI JAisUTEHOCTI.

Memoro cmammi ¢ posrisim CRM-cucremMu sk e(DEKTHBHOTO IHCTPYMEHTY 3 TOIJISAAY ITiABUIICHHS
KOHKYPEHTOCIIPOMOXKHOCTI  OpraHizaiiii, a Tako)X BHSBJICHHS il XapaKTepHUX OCOONMBOCTEW Ta IiIHHOCTI
BITPOBAKEHHSI.
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Buxkiaan ocHOBHOro Matepianay goc/aigKeHHs

VY cyd4acHOMY CBITi Ui pOOOTH 3 KIII€HTCHKOIO 023010 OLIBINICTh KOMITAHIHl BHKOPUCTOBYIOTH CIICITiali30BaHI
nporpamu — CRM, siki 103BossitoTh (hopMyBaTu iHQOpMaIiiiHy 0a3y KITi€HTIB, OCTA4YaIbHUKIB, MMiPSAHUKIB Ta
IHIIUX KOHTPAreHTIB.

CRM-cucrema (Bix anrn. Customer Relationship Management) € KOpHopaTHBHOWO iH(pOpMAIiHOO
CHCTEMOIO, [0 3aCTOCOBYEThCS Ul aBTOMAaTu3alii crparerii kommasii. 30KkpeMa, Taka CHCTeMa J03BOJISIE
30LIBIIUTH OOCATH MPOAAXy, IMIABUIIUTH C(QEKTHBHICT, MApPKETHHTOBUX 3aXOJiB, IIIBHIIMTH SKiCTh
00CITyroByBaHHsI KIIIEHTIB KOMIIaHIH 3a JOMOMOrOI0 30€peKeHHs! JaHUX IpO IoIepeHiil AocBin podotu 3
KOHKPETHHUM KOHTPAreHTOM, CTBOPUTH Oi3HEC-TIPOLECH 3 TMONAJIBIIAM aHAJII30M JIOCSITHYTHX PE3YJbTAaTiB.
30KkpeMa, TpOoIEC YIPABIiHHA B3a€EMOIIEI0 3 KIIEHTAMH MOXKHA PO3MIIAAATH SK IMKI i 3 yIOpaBIiHHS
MapKETHHTOM, IIPOIakaMH Ta 00CIyroByBaHHsM [4, ¢.337].

innro BnpoBapkeHHs 1 BukopucranHss CRM-cucremu € onTuMi3alisi Ta BJIOCKOHAJICHHS YIPaBJIiHHS
B3a€EMOJIIEI0 3 KITI€HTaMH, 1, SK HACNIiJOK, 3pOCTaHHSI NMPHOYTKY, 30UIBIIEHHS KIIBKOCTI HOBUX KIIEHTIB Ta
CTyIeHsI X 3a70BOJICHOCTI [2].

[Tpu npaBunsHOMY 3actocyBaHHi CRM-cucreMun nonomararoTh y Kilbka pa3iB MiJBHIIMTH TPOIYKTHBHICTb
opranizariii. Cepell OCHOBHUX MPOIIECIB, AKi 3AaTHI I1¢ 3pOOHUTH, MOKHA BHIIIUTH: CETMEHTYBAHHS KJTI€HTCHKOT
0a3u KOMIaHii JO3BOJISIE BUSBUTH HaWOIIbII MPUOYTKOBHUX CIIOKUBAUiB, IO MPU3BE/E O 3POCTaHHS MPOJaXKYy;
3IIHCHEHHS MepeXPeCHHX MPOJIAXIiB, SKi BEAYTh 301IbIIECHHS! TPHOYTKY; 3HIDKEHHS] BUTPAT PaXyHOK MPOBEICHHS
aHaJli3y CTAaTHCTHYHUX JaHUX, SKi CHPUSIOTH ONTHMI3allii KaHaiB NPOCYBaHHS TOBapiB, MOCIYT, pPOOIT;
3IIHCHEHHS aHAI3y MPOJAXIB, MO JoroMarae 30UIbINUTH TPUOYTOK BiJl MOTOYHHUX YTOJ PO3POOKH YCIIITHUX
YIIPaBIIHCBKUX CTpAaTeriii; CTBOPEHHS €IMHOI 0a3M [aHWX, SKa JO3BOJISIE EKOHOMHTH 4Yac Ha IOIIYK
MTOTCHINHUX MOKYIIIIB, a TAKOXK Ha 30MpaHHs JaHWX MPo HUX [2, ¢.97-98].

[porec B3aeMO3B's3Ky 31 CIIOKMBauaMH BKJIIOYAae O3y 3aBJiaHb: YNPABIiHHS MPOAAKAMU, MOMIIIICHHS
BITHOCHH 3 KJII€HTaMH, BUSBJICHHS IIJHOBUX CIIOKUBAYiB, ONTUMI3alisA iHGOpMAIHHOIO 00MiHY, BU3SHAYCHHS
MOTpeOu KITi€HTa, aHaJII3 3BOPOTHOT'O 3B'SI3KY Ta PSJ 1HIINX.

OcHoBHe 3actocyBaHHs CRM-cucremu mOB'si3aHe 3 OpraHi3ali€lo Ta YHOPaBIiHHAM B3a€MO3B'SI3KOM i3
cnoxuBauamu. Tomy, Hacammepen, nepeBard CRM crucTeMu BUSBIISIFOTHCS Y I IBUILICHH] TOKa3HHUKIB MPOJaXKIB,
30KpeMa, 30UIbIIeHH] X 00CATIB, MiJBUINEHHI €()EeKTUBHOCTI, 3HIKEHHI BapTOCTI 3ailydeHHs KiieHTiB. Kpim
LBOT'0, JIaHi CUCTEMH iCTOTHO BIUIMBAIOTh Ha KEPOBAHICTH 1 KyJIbTYpy poO0TH KoMIaHii. BBaxkaemo 3a HeoOXiTHe
BU3HAYUTHU NepeBary, ski Hajae CRM-cucrema. Cepes OCHOBHUX MOXKHA BUOKPEMUTH:

— mudepeHInianis KIEHTIB 3 ypaXyBaHHAM MOTCHIIHHOTO JOXOAY (CUCTeMa J03BOJISE BUSIBUTH IEPCIICKTUBHUX

KJIIEHTIB, CITIBPOOITHUIITBO 13 SIKUMU IPHHECE KOMIaHi1 y Maiil0yTHbOMY MaKCUMaJIbHUI JOXO/);

— BUSBIICHHSI HaWOUIBII peHTa0EIbHUX BHUIIB MpoayKii (poOiT, Mociayr) 4u HailOLIbIn peHTaOeNbHUX BUJIB

TISUTHHOCTI,

— MOXIIMBICTh peayti3allii Ha BUTIIHUX YMOBaX JOJATKOBHX TOBapiB UM MOCIYT, IO € OCHOBHUM IIPOIYKTOM

(kpoc-tiponax);

— BUSBIICHHS! HEE()EKTUBHHUX BHUTPAT 13 IX MOJAANBLIAM 3HIDKEHHSM, a TaKOX ITiJBHIIEHHS NPOIYKTUBHOCTI

CHiBpOOITHHKIB MiANPHUEMCTBA 3arajoM [5, c.611-613].

JleranbHile Mmpo OTpUMaHHS MPIOPUTETHHX nepeBar rnpu Bukopucranui CRM onucano B Tabm. 1.

Tabnuug 1. IpioputerHi nepeBaru BukopuctanHs CRM-cuctemu

Enemenr Jxepeno [lepeBara
1 2 3
OTpuMaHHS BiZIOMOCTEH IIPO 3alUTH Ta - .
; VY 1ockoHasIeHHs: poOOTH B1ULLTy MapKETHHTY, BlIUILTY
o norpebu  KIi€HTa 3 ypaxyBaHHAM S
Inentudixkaris N N .. | 0OCIyroByBaHHs KIi€HTIB, OTPUMaHHS NPHOYTKY 3a
ocobmBocTel voro FOCTIONAPCLKOL | - XyHOK pearnizaLtii JOXaTKOBUX TOBAPIB Ta IMOCI
IISUTBHOCTI PaxyHOK p P yr

Judepenuiaris

[Monin kIi€eHTIB HA TPYNH BiIIOBIIHO 10 1X
3aIIUTIB

CKOpOueHHSI BHTpaT Ha peKIaMHI  KOMIIaHii.

BripoBamkeHHs TapreToBaHoi peKIaMH

Bzaemopis

IMomyx HOBUX BapiaHTiB B3aemomii 3
KITI€EHTOM IPU3BOJMUTH JIO IiJBUILCHHA
HOro J10sIbHOCTI

CKOpOYEHHsI BUTPAT Ha 00CIIyroBYBaHHsI KJIIEHTIB IIPU
OJJHOYaCHOMY 301IBIICHHI HMO3UTUBHUX BiT'YKIB Bif
KOHTpareHTiB

[Nepconanizarist

Pozpobka  cucremum  iHIMBiZyanabHOro
MAXoMy 10 KOXHOTO  KIi€HTa B
MEpCIIeKTHBI ~ MOXKE  HPHU3BECTH  JIO

BCTAHOBJICHHS JOBI'OCTPOKOBUX BiﬂHOCI/IH
3 TaKUM KOHTPar¢HTOM

CKOpoueHHS BUTpAT Ha YKJIaJaHHS
KOPOTKOCTPOKOBHX  JIOrOBOpIB i3 KII€HTaMH,
M ABUILIEHHSA e(eKTUBHOCTI B3aEMOIT 3
KOHTpareHTamMmu

ABToMaTH3ALiA Iloennye 0e3iniy pizHEX KaHaJiB | ABTOMAru3alis pPYyTHMHHHX 3aBJaHb, IO JI03BOJISIE
KOMYHiKamii BHUKOHYBATH iX 32 KOPOTKHI IPOMIXKOK Jacy
PizHi 3BiTMH B pealbHOMy daci 3 . . o
JleranpHa aBTOMaTHYHA aHAJITHKA Ta 3BITH OH-JIAlH,
. JIETAIBHAMU  JaHUMH, 10 JIO3BOJISIIOTH N . .
AmnaniThka o . .. | IO IO3BOJLSIIOTH IPUIIMATH TPaBWIBHI CTpaTerivHi
puiiMaTy MIPaBHJIbHI cTpareriuHi
3aBJaHHS
3aBJaHHS
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[Ipomorxenus Tadmur 1
3

1 2

OmepaTuBHE OTPUMAHHS  JAHUX  TIPO
MPOCTPOUeHiI a00 He BHKOHAHI 3aBIaHHS
TIpaliBHUKaMH, BIJICTEKEHHS
HABAHTAKEHHSI HA KOKHOTO ITiJUTErJIOro
IDicepeno: ckradeno asmopom 3a mamepianamu [2].

Onrumizarist
pobotu 3
TIEPCOHAITY

BincrexenHs — KepiBHHKaMu
Mmiuiernmux y pooori,
po0OTH ITiIIeranx

JUSIBLHOCTI  CBOIX
MiABUIICHHS  e()eKTHBHOCTI

Bapro 3a3Hauuty, mo ocHoBHa 3amaya CRM — migBHIIEHHS JOSUIBHOCTI CIIOXKUBAYiB 10 OpeHay B mpoleci
B3aemoii 3 criBpoOiTHHKaMu. CHcTeMa JI03BOJISIE CIIPOCTUTH Ta CHCTEMAaTH3yBaTh 0a3y JaHHX IO yrojax,
3asBKaxX, Oa)KaHUX KII€HTaX, Ja€ MOXKJIMBICTb BCTAHOBUTH HaraJyBaHHs IpO JI3BIHOK KIIEHTY, BIAIIPaBISTH
SMS-inhopMyBaHHs PO aKTyaJIbHI Ta MiKaBi MEPCOHATBHI aKIi1 1 MPOMO3HIIi.

EdextuBHe ynpaBiiHHA BiITHOCHHAMHM 3 KJIi€HTaMH HampsMy HOB’si3aHE 3 IX JIOSUIBHICTIO, sIKa MOXe OyTH
OTpUMaHa 3aBASKU YCIIIIHOMY BIipoBapkeHHI0o CRM.

Crio)XuBYY JIOSITBHICTh MOYKHA PO3TIISIATH K 3000B’13aHHsI KJIIEHTA MATH CIIPaBY 3 MIEBHUM MiANPUEMCTBOM
1 KyITyBaTH HOro MPOJYKTH Ta MOCTYIrd. JIOSUIbHI KIIIEHTH TaKOXX BBaXKAIOTHCS HAWBAKIMBIIIMMH aKTHBAMHU
OyIb-SKOT0 MiJIPUEMCTBA, 1 TOMY BaXIIMBO 30€perTH X JOBIpY, sKa 3a0e3NeYnTh OpraHizaiii JOBrOCTPOKOBHMA
npuOyTOK. Y JiIOBOMY KOHTEKCTI, BBaXKAa€EMO, IIO0 JIOSIIBHICTh — 1€ TICUXOJIOTIYHHUI MPOIeC YCBiIOMIIEHHS a00
CHIOCTEpEe)XyBaHA peakilis CIoXKHBaya, J€ HaBMHUCHE Ta (aKTUYHE 30epeKeHHS YW TMOCHICHHS BiJIHOCHH
IPYHTYETHCSI HA KOHKPETHUX NPHYMHAX. 3Ba)Karou Ha 1e, 3acrocyBanHss CRM-cucTeMu € oHUM i3 OCHOBHHUX
IHCTPYMEHTIB 301IBIIEHHS CIIOXKHBYOI JIOSIIBHOCTI Ta 0e31ocepeIHbO BILIMBAE Ha il popmyBaHHs (puc.1).

L»
MapxkeTuHr

B3AEMO-
BigHOCHH

-Haniiinicrs
-3ayrydeHHs KIIEHTIB
-YTpUMaHHS CII0XKUBAYiB
-3acrocysanns IT-
TEXHOJIOTi
-IlinTpuMka KiieHTiB
-Knienro-opienToBaHicTs
-CnoxuBya
NPUXUIBHICTD

Cnooicusua
JLOSUIbHICb

3a10BOJICHHS
CIIO’KMBAYiB

-~
J

Pucynok 1. Brutue CRM Ha opMyBaHHS 3a0BOJICHOCTI Ta JOSIBHOCTI CIIO)KMBAYiB
IDicepeno: ckradeno asmopom 3a mamepianamu [4].

-

[Ipouec ympaBiiHHS B3a€MOAISIMHU 3 KII€HTAMH MOXKHA PO3INISAATH SIK LUKJI TPOLECIB 3 YIPaBIiHHA
MapKeTHHTOM, TpOAaXKaMu Ta OOCIYyroByBaHHSIM. ETamy NaHOrO HUKITY B3a€MOIOB’S3aHI Ta B3a€MO3AJICKHI:
KEepPYIOUM MapKeTHHIOM, KOMIIaHisi THM CaMUM BHU3HAa4yae CYO'€KTHY MisUIbHICTH Yy TIpPOLeCi YIpaBJIiHHS
NpoJakaMH, a YIPABIiHHA OOCIYrOBYBaHHSM KIIIE€HTIB JO3BOJISE IiJBUIIUTH JIOSJIBHICTH CHOXKHMBa4a Ta
3aKpINHUTH MO3UTHBHUN IMIJI)K KOMITaHii B IIJIOMY.

Bci nporecu, mo GopMyroTh cucTeMy B3a€MOBIIHOCHH 3 KJIIEHTAMH, MOXKHA CTPYKTYPYBaTH B T'PYIIH, IO
CTBOPIOIOTH €TalM IUKIY B3aEMOMIl 3 KIIEHTOM — MapKeTHHI, MNpOJaXKi, OOCIyroByBaHHS, i BIAIOBIIHO
KEepyBaHHs IPOIECOM B3aeMOAIi 3 KI€HTaMH, JaHUMHU €JIEMEHTaMH 3a JOIOMOrol peaiizamii €InHOro
KJII€EHTOOPIEHTOBAHOIO IMiJXOAY JO YIPaBJIiHHA B opranizamii. KilieHTOOpi€eHTOBAHMIA MiIXiJ CIPSIMOBaHHUN Ha
BUSIBJICHHS, 3aXOIUICHHS, MPUTSITHEHHS CHOXXHMBAYiB 3a pPaxyHOK IJIBUILIEHHS SIKOCTI OOCIYroBYBaHHS Ta
3a/10BOJIEHHs iX moTtpe0. [Iporec ynpaBiiHHS CIIOXKMBYMMHU B3a€EMOBITHOCHHAMH Bi100pa3zumo rpagivHo (puc.2).

OOrpyHTYBaHHS Brnposamxenns CRM- AHaIi3 OTpUMaHUX Ominka
e(eKTUBHOCTI N CHCTEMH, HABYAHHS .| AaHuX, GopMyBaHHA [ e(eKTUBHOCTI
BrpoBamxkeHHs CRM B HepcoHaly poOoTi 3 Heto IUIaHy PO3BUTKY BITPOBAIXKECHHS
JUSUTBHICTD OpraHi3amii CRM-cucremu

3BOpOTHIH 3B’ 30K

Pucynok 2. TIpouec ynpasninas CRM-cucremoro
Howcepeno: enacna pospobxa asmopa
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3Ba)kalouM Ha BCE BHUIIIECKA3aHE, BapTO BUAUIUTU Kilbka HaiedekTuBHimux CRM-cuctem, sKi MiIXxomsiTh
JUTSL MAJIOTO Ta CEPEeIHBOro Oi3HECY:

— Bitrix 24. [/Io3Boisie CTBOPUTH BJIACHUM KOHTAKT-IIEHTP, KOHTPOJIOBATH POOOTY BXIJHUX 3asBOK. Takox
MOYKHa TIPOBOJIMTH Pi3HI MApPKETHHTOBI KaMIIaHii Ta BiICTEXKYBaTH 1X €(DEKTHBHICTB.

— AmoCRM. Jlana cucrema 3HaillUla IIMPOKE 3aCTOCYBaHHA B MajioMy Oi3Heci. CHCTeMa IIPOIOHYE
peatizaliito ToBapiB MO Pi3HUM KaHaJlaM KOMYHIKaIli 3 KiiieHToM. Bci 3aMoIeHHS 1 3asBKH, SKi HAAXOAATH 3
PI3HUX JDKEpe, IIOTPAIUISIOTh B €IMHE TI0JIE JUIS TOJalIbIol 0OpOOKH.

— Bpm’online siBisie coboro miatdopMy It MApKETHHTY Ta cepBicy Bij komnasii TeppacodT. OpieHTOBaHa B
OCHOBHOMY Ha cepeHiil i Bemukuii O6i3Hec. Jlae 3mory mobyaysatu equny IT-cucteMmy i 00'eqHaTH poOOTY
PI3HUX MiIPO3ALTIB.

3 BEJMKOIO TOMYJISIPHICTIO 1HCTPYMEHTIB sl 300py JaHUX y COLIaJIbHUX MepeXkax, Ha ChOrOJHIIIHIHA eHb
CRM € pyxoMmor0 CWIOK B 0i3Heci, IO J03BOJISE OIIHUTH Ta MAaTH MOXIIHUBICTh KEPYBATH JIOSIIBHICTIO IO
Operny. JlaHa cucTeMa M03BOJISE OTPUMATH YHIKAJIBHICTH BEICHHA Oi3HECY 1 € HE TUIBKH MpPOTrPaMHUAM
MPOJYKTOM, IO JO3BOJIIE aBTOMATHU3YBAaTH Oi3HEC-TIPOIECH 3 YIPABIIHHS MAapKETHHIOM, NpPOJaKaMH Ta
obciyropyBanHsM, CRM — 11e €quHa KOHIICMIIiSA YIpaBTiHHA 0i3HeCOM. BHUCOKHI piBEeHb JOSIBHOCTI KJTIE€HTIB
JIoTIOMarae 3HU3UTH BUTPATH HA MAPKETHHT 1 301IBIIMTH B IJIOMY JIOXOJ1 OpraHi3aiii.

BucHoBku

TakuM YMHOM, MOXKHA JIHATH BHUCHOBKY, 110 CRM -cuctemMa — Iie yHiKaJbHE pillieHHS y cdepl yIpaBIiHHS
B3a€EMOBITHOCMHAMHM 3 KJII€HTAMH 1 aBTOMAaTH3alliil I[bOro IMpolecy Bcepeauui oprasizamii. [Ipu rpamMoTHOMY
BIIPOBA/DKEHHI Ta BUKOPUCTAaHHI CHCTEMa MIO3BOJISE Ha OCHOBI MOOYZOBAaHOI KIII€EHTOOPIEHTOBAHOI MOJEi
0i3HeCy ICTOTHO 301IBIIUTH KUTBKICTH MPOJAXiB, a pa3oM 3 TUM i NpUOYTOK KommaHii. J[ist opramizarii, ski
XO4yTh 30€perTH CBOi JIAUPYIOYi MO3WINI HA PUHKY Ta IMIJBUIIUTH CBOIO KOHKYpPEHTOCIPOMOXHICTh, CRM-
cucreMa — 1ie KopucHui Ta epextuBHuid I T- iHcTpyMenT. 3o0kpema, CRM-cucreMu 103BONSIOTH C(hOKYCYBATHUCS
Ha KoMImeTeHUii ¢ipM B OTpUMaHHI Ta iHTerpamii iHpopMalli, a TakoK 3aTydaTH KOPUCTYBadiB y IPOIEC
YIIPaBJIiHHS CTPATETi€l0 KOMMaHii, 0 TTO3UTUBHO BiJIOOpaKaeThCs Ha ii MOKa3HUKaX.

Abstract

This article is devoted to a rather important topic of applying a customer relationship management system in
retail. The reasons why the company requires the implementation and use of CRM systems are considered. The
main advantages of customer relationship management systems that can be distinguished for retail are also
considered. CRM allows you to automate the basic steps for organizing customer relationships. The relevance of
the chosen topic, mainly, lies in the fact that the identification and satisfaction of individual customer needs in
modern conditions is becoming a priority for retail. This method increases customer loyalty, qualitatively
improves interaction, forms a customer base and, as a result, increases the success of the company. Customer
relationship management is a new competitive weapon for organizations for serving internal and external
customers. Today’s organizations are focusing on conquering the minds of customers, to make them satisK ed
and loyal with the help of sophisticated, well-organized CRM.

This paper aims to provide a summary review on the existing loyalty models. It focuses on the key factors
and perspectives that can assist marketing scholars and professionals in enhancing customer’s loyalty. A review
of the literature has been employed to provide further understandings on customer’s loyalty and its research
priorities. The findings of this paper contend that integrating cultural and business influences into existing
models would enhance customer’s loyalty.

Currently, in order to effectively conduct business and improve the company’s competitiveness, it is
necessary to constantly improve the efficiency of management activities, monitor and analyze all stages of
business. The use of specialized CRM software will allow companies to improve the efficiency of customer
relationship management and quickly solve current problems.
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